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FS3M GROUP LLC

To all potential investors

12 June 2022

Exciting news!

We are excited to present 2 new land deals which we have secured from MAS
Development (“"MAS"). These are our 5" & 6% offerings with MAS and we have
experienced above expected returns already. New home starts for private and multi-
family developments were crushed during the Covid epidemic and the demand for
buildable land far exceeds supply. For those of you that have invested with us before or
new investors we must ration the amounts we can take from each of you. We expect
more land deals, as well as other projects to be announced over the coming 2 months.

The fees for both deals is 3% placement fee in addition to invested capital. The profit
share payout will be 70/30 UNLESS the invested period exceeds 24 months it will be
80/20 and there is a 3% disbursement fee. The 1% Capital call of 20% must be in no
later than June 28™. As always, Nando and I invest in each deal we bring to market.

Please speak to Nando Saad if you have interest.

20533 Biscayne Blvd.
FS8M GROUP LLC | ¢ e 4-491

Aventura, FIl.

LUIS F SAAD 33180 USA
NANDOFSLLC@GMAIL.COM
e,
MICHAEL M MATLUCK Frem the Lamd,
MMM@ICSGLOBALCORP.COM
comes. dhearms

MANAGERS OF THE &‘W “
MEMBERS




PROPERTY SUMMARY
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The property is located on US Hwy 17-92 in Davenport, Florida which boats over 15,500 Vehicles Per Day
(VPD). The site is less than a 20-minute drive from Walt Disney World Theme Parks. This property will serve
the large influx of new residents to the area, attracted to its convenience to retail, recreation, and immediate
access to the surging employment along the Interestate-4 (I-4) corridor. The property is just five miles to -4,
the busiest cross-state highway. The property is highly sought after due to its proximity to highly rated public

schools and strong healthcare employers.

ADDRESS

COUNTY

PARCEL ID

GROSS LAND AREA

WETLAND AREA

CURRENT LAND USE

PROPOSED ZONING

PROPOSED UNITS

PROPOSED USE

4000 Hwy 17 92 N Davenport, FL 33837

Polk County

27-26-23-000000-012010
27-26-24-000000-032010
27-26-24-000000-034010

56.51 Acres

+/- 20.51 Acre

L/RX (Leisure / Recreational)

R-MX (Residential Medium)

+/- 230

Townhomes



WHY DAVENPORT?
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ORLANDO INTERNATIONAL AIRPORT (MCO)
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In 2018, MCO handled 47.7 million passengers, making it the busiest
airport in Florida, and 10th busiest in the US.

This airport has over 850 daily flights on 44 airlines.

The airport serves 135 domestic and international locations.

MCO s undergoing a major expansion known as ‘South Terminal

Complex’, which will add 19 gates capable of accommodating at least
24 aircrafts.

South Terminal expansion is a $2.15 billion development.

The three-floor facility is expected to inaugurate in late 2021.

The airport receives approximately 200,000 tons of cargo yearly.
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EMPLOYMENT

The Orlando MSA is the strongest employment hub of Central Florida. This area has gained reputation for hosting large employers in the consumer goods,
entertainment, technology, healthcare and distribution industries. This has led to an influx of highly qualified professionals moving to the area. The Orlando MSA is No. 1

in the nation for job growth for the fourth consecutive year according to the Bureau of Labor Statistics.
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Employees: 26,000
NASDAQ: CMCSA

ORLANDO
HEALTH'

Employees: 12,754

amazZon

Employees: 1,000
NYSE: AMZN
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Employees: 6,032
NYSE: SEAS

Source: Orlando Economic Development Commission
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Florida’s Crossroads of Opportunity

Employees: 13,000

GAYLORD PALMS®

RESORT & CONVENTION CENTER

Employees: 1,594
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VACATION
CLUB

Employees: 2,458

Bankof America.

Employees: 6,021
NYSE: BAC
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.. REGIONAL MEDICAL CENTER

Employees: 2,200

Tupperware’
Employees: 3,000
NYSE: TUP

pal
1
LOCKHEED MARTIN

Employees: 7,000
NYSE: LMT

jetBlue

Employees: 1,164
NYSE: JBLU
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Employees: 77,000
NYSE: DIS

Employees: 1,852
NYSE: UPS

ORACLE

Employees: 918
NYSE: ORCL

FLORIDA POLY

Employees: 380

AdventHealth

Celebration

Employees: 17,000

ﬁPulte

Employees: 3,000
NYSE: PHM

AON

Employees: 1,769
NYSE: AON

Employees: 689
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TRAFFIC MAP

Annual Average Daily Traffic
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Source: Florida Department of Transportation (FDOT) 2022



CENTRAL FLORIDA LOGISTICS HUB WITH IMMEDIATE ACCESS TO I-4 CORRIDOR
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AREA OVRVIEW
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RESIDENTIAL DEVELOPMENTS
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BELLA CITTA

Ryan Homes Astonia Single—Family 1.5 miles
DRHORION® Ryan Homes Vistamar Villages Single-Family 1.93 miles
Mo | KB Homes Preservation Pointe Single—Family 3.3 miles
e , Stockbridge Artisan Living Build-To-Rent 6.5 miles
SN IR Eﬁg@ﬁg}gg& g | ' ‘ Maronda Homes Solterra Springs Single-Family 2.03 miles
3:1‘"' N | o ; S .",..‘;.'"\ ~, ABD Development Providence Single-Family 0.80 miles
| = " v \ LZNDOSEARY |\ ». [N DF : \4. ) | KB Homes Tivoli Reserve Single-Family 211 miles
5 = ' P ol e B0 B &5 0 DR Horton Soreno Single-Family 2.08 miles
| : g | ff 2 ' Landsea Homes Preservation Pointe Single-Family 2.54 miles
Maronda Homes Solterra Villas Villas/Townhomes 2.03 miles
Single—Family &
Ryan Homes At Champion Reserve Townhomes 4.06 miles
Master Planned
ChampionsGate ChampionsGate Development 4.32 miles
L ennar Homes Providence Single-Family 0.89 miles
Taylor Morrison Greenfield Village Single— Family 1.58 miles
Hanover Williams Preserve Townhomes 1.29 miles
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SCHOOLS
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1 Loughman Oaks Elementary School 0.5 miles
2 Davenport High School 1.0 miles

3 Davenport School of Arts 1.2 miles

4 Bridge Prep Academy 8.7 miles
5 Westside K-8 School 8.5 miles
6 Citrus Ridge Academy 8.7 miles
/ Celebration High School 6.3 miles
8 Foreign Language Immersion School 6./ miles
9 Celebration K-8 School 8 miles

10 Ridgeview Global Studies Academy 4.5 miles
11 Horizon Elementary School 3.9 miles
12 Ridge Community High School 4 43 miles
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ACCESSIBILITY, TRANSPORTATION & INFRASTRUCTURE

AIR // SEA // LAND

Davenport has a major advantage when it comes to accessibility, transportation, and infrastructure. The subject property has easy access to the 4 main
forms of transportation, which include air, sea and land. All of this infrastructure is already built and operating and is seeing tremendous growth efforts
due to the population increase in the area.

LAND SEA AIR LAND
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The Orlando MSA benefits Irom having

I-4 is one of the main interstate highways e SunRail is

, f \ , Port Canaveral is the 2nd laraest port after Orlando International Airport has over 47 great railway accessibility. T
in Central Florida. U.S Flwy 271 a Miami, for passenger cruiseglinef, and ’;s million passengers per year. This airport has the 2nd most used commuter rail system,

national highway that runsv(‘/rom Miami to expected to become #1 in the coming years. 850 daily flights to domestic and after Miami’s Tri-Rail. CSXEprovides cargo
Indiana.l-4 runs East to West, allowing Sl Caravarall is Disra A ares s, The international destinations, This airport also transportation all over the Eastern US and
easy mobility t°F9° cross-state, or exit port also allows for th; G el Eres allows for trade and commerce capacities. in Canada.
lorida. Airport is currently undergoing a $2.15 billion
expansion.




MARKET OVERVIEW

The Greater Orlando MSA has gained notoriety in recent years as new residents have
flocked to the area to take advantage of its outstanding quality of life characterized by,
excellent year-round weather, entertainment, accessibility (land, air, sea), and most
importantly, employment. An economic boom is well underway within the MSA with job
growth and wage growth outpacing most other markets across the nation. These positive
indicators have directly benefited the performance of the MSA’s apartment market, where

demand outweighs supply and landlords enjoy strong pricing power.

Demographics data obtained and powered by Esri

DEMOGRAPHICS

POPULATION
Total Population (2021) 1,165 16,638 59,893
Median Age 37.5 38.2 39.7
Total Population (2026) 1,372 19,540 70,147
Population Growth (2021-2026) 3.6% 3.5% 3.4%

HOUSEHOLDS & IINCOME

Total Households 397 5,865 21,480
# of Persons per Household 2.9 2.8 2.7
Average Household Income $86,996 $79,934 $75,616
Median Household Income $62,941 $64,241 $60,592

Owner Occupied 329 4,496 17,292

Renter Occupied 138 2,368 7,758

More than 550,000 students within a 100-mile radius, which leads to #38 ranked city with the youngest
entrepreneurs (Lending Tree, 2018).

&

I-4 improvements are among the largest public works projects in the U.S. and ranked #3 best U.S. city to drive in
(WalletHub, 2018).

\, The unemployment rate in the Orlando MSA stands at a very healthy 3.2%, and Orlando-Kissimmee-
@ Sanford MSA is No. 1in the nation for job growth for the fourth consecutive year according to the Bureau
of Labor Statistics.
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TARGET RETURNS & PROFIT DISTRIBUTIONS

Annual Return Investor Split Sponsor Split

MAS Development will seek to generate attractive risk-adjusted returns on invested capital for 1007 0.

its investors (the “Investors”) and will seek to offer its Investors a risk-diversified portfolio of

90% 10%

various real estate backed investment opportunities. The opportunity will act as a “Commitment
Structure” and as such will only make capital calls on the Investors when the Sponsor has 80% 20%
secured an actual investment opportunity. MAS Development will seek to invest its committed 709, 30%,

capital within 18 months of initial capital commitment.

60% 40%

As a whole, MAS Development will target an Internal Rate of Return (“IRR”) between 187 and >0% o0%

357% on individual deals, net of all fees and costs, although there can be no assurances that such

IRR’s will be achieved. The assets that MAS Development will typically purchase do not provide for immediate liquidity and the
bulk of our investment will not be distributable to the Investors until the asset has been sold. It is
anticipated that the Partnership will “lock up” Investors for a period of three (3) years with possible two,

one (1) year extensions.
rofit dplit

Once all project expenses have been paid and all equity investment has been returned, the
This is an event driven opportunity and return of invested capital will only be available upon the sale of

SP onsor / Investor SP lits shall be as f ollows: the acquired assets, except that cash flow, if available, will be distributed quarterly. A detailed budget

will be prepared for each investment, which will detail all project costs and estimated sales projection.

Note: lnvestor/Sponsor splits shall be calculated as a waterfall reverse test based on the returns

realized by individual deals.




INVESTOR & SPONSOR SPLIT EXAMPLES

Example 1:

Capital Investment:  $1,000,000
Project Net Profit: ~ $600,000

Project Term: 2 years (24 months)

A.) Test the 507% Investor Split
1.) (Project Net Profit) x (Investor Split) —> $600,000 x 50% = $300,000
2.) $300,000 / (Capital Investment) —> $300,000 / $1,000,000 = 30% Total Net Return
3.) 30% / (Project Term) —> 30% / 2 = 15% Annualized Return
+ 15% does not meet the 30% or higher Annualized Return —> FAILED

B.) Test the 607 Investor Split
1.) (Project Net Profit) x (Investor Split) —> $600,000 x 60% = $360,000
2.) $360,000 / (Capital Investment) —> $360,000 / $1,000,000 = 36% Total Net Return
3.) 36% / (Project Term) —> 36% / 2 = 18% Annualized Return
« 18% does not meet the >25% to 30% Annualized Return —> FAILED

C.) Test the 707% Investor Split
1.) (Project Net Profit) x (Investor Split) —> $600,000 x 70% = $420,000
2.) $420,000 / (Capital Investment) —> $420,000 / $1,000,000 = 42% Total Net Return
3.)42% I (Project Term) —>42% / 2 = 21% Annualized Return
« 21% does meet the >20% to 25% Annualized Return —> PASSED

¢ In this scenario the split would be 707% to Investor and 307% to Sponsor.

Example 2:

Capital Investment:  $1,000,000
Project Net Profit: ~ $800,000

Project Term: 117 years (14 months)

A.) Test the 507% Investor Split
1.) (Project Net Profit) x (Investor Split) —> $800,000 x 50% = $400,000
2.) $400,000 / (Capital Investment) —> $400,000 / $1,000,000 = 40% Total Net Return
3.0 40% / (Project Term) —>407% /1.17 = 34% Annualized Return
» 34% does meet the 30% or higher Annualized Return —> PASSED

o In this scenario the split would be 507 to Investor and 507 to Sponsor.

Annual Return Investor Split Sponsor Split

10% or Lower
>10% to 15%
>15% to 20%
>20% to 25%
>25% to 30%
>30%

15



VISTAS AT DAVENPORT- COST ASSUMPTIONS

Property L ocation

Davenport, FL

Lot Size (Buildable AC) +/- 36 AC
Purchase Price $ 4.400,000
Entitlement Costs $ 1,095,933
Loan Costs $ 126,102
Total Land, Entitlement & Loan Costs $ 5,622,035
Disposition Costs $ 684,250
TOTAL COSTS $ 6,306,285
Loan Amount 45% $ 2,522,035
Equity Amount 55% $ 3,100,000
Contract Duration Months 8
Holding Period Months 6

Total Project Period Months 14

Entitlement Budget Cost

Note: Please refer to the SUMMARY OF TERMS page for a detailed breakdown of costs and terms.

Cost: Total Amount Total Per Acre 7 of Total Costs
Entitlement Costs:
Reports $ 65,900 % 1,831 5%
Letters $ 17500 % 486 1%
Legal $ 32,000 % 889 3%
Miscellaneous $ 97,550 % 2,710 8%
Consultants $ 434,000 % 12,056 36%
Municipal & Zoning Permitting Fees  $ 31,000 % 861 3%
Financial Costs $ 417983 % 11,611 34%
Total Entitlement Costs: $ 1095933 $ 30,443 907
Loan Costs $ 126,02 % 3,503 10%
Total Acquisition Costs $ 1,222,035 % 33,945 100%
16

Note: Underwriting assumes MAS Development can entitle to build 230 Townhomes and sell each approved lot at $35,000 for a total price sellout of approximately $8,050,000.00



VISTAS AT DAVENPORT- FINANCIAL SUMMARY

Internal Rate of Return (IRR)

Annual IRR 47.557
Profit Split
Investor Profits $ 871,858
General Chart
Project Net Profit $ 1,743,715
Capital Invested $ 3,100,000
14

Total Project Term (Months)

Profit Split Structure
Annual Return Investor Split Sponsor Split
0.0% up to 10% 100% 0%
10.01% up to 15% 90% 10%
15.01% up to 20% 80% 20%
20.01% up to 25% 70% 30%
25.01% up to 30% 60% 40%
30.01% and over 50% 50%
Financial Summary
Loan Amount 45% $ 2,522,035
Equity Amount 55% $ 3,100,000
Net Profits
Sales Price $ 8,050,000
Total Costs $ 6,306,285
Net Profit $ 1,743,715

Note: Please refer to the SUMMARY OF TERMS page for a detailed breakdown of costs and terms.

Note: Underwriting assumes MAS Development can entitle to build 230 Townhomes and sell each approved lot at $35,000 for a total price sellout of approximately $8,050,000.00

17



DAVEN POINTE - CAPITAL CALLS

Capital Call Summary
Timing Assumptions
Percentage of Equity 100%
Start Date July-2022 Internal Rate of Return (IRR) ;
Equity Funding ($3,100,000)
Exit Date September-2023 Annual IRR 47.557
Equity Return $3,100,000
Total Project Term (Months) 14
Investor Profit Share $871,858
Capital Calls
Month July-2022 Oct-2022 Jan-2023 Mar-2023 Sept-2023
Percentage of Equity 15% A% 5% /6% 0%
Equity Funding ($465,000) ($124,000) ($155,000) ($2,356,000) ($0.00)
Equity Return $0.00 $0.00 $0.00 $0.00 $3,100,000
Investor Profit $0.00 $0.00 $0.00 $0.00 $871,858
Total ($465,000) ($124,000) ($155,000) ($2,356,000) $3,971,858

Note: Please refer to the SUMMARY OF TERMS page for a detailed breakdown of costs and terms.

Note: Underwriting assumes MAS Development can entitle to build 230 Townhomes and sell each approved lot at $35,000 for a total price sellout of approximately $8,050,000.00

18



SUMMARY OF DEAL TERMS

The following terms sets forth the type, and to the extent possible, estimates of the amounts of all fees, compensation, income, distributions and other payments that the Sponsor will or may receive in connection with this investment and the operation of the Company.

Sponsor:

Legal Structure:

Total Capital Investment:

Land Acquisition Value:

Leve rage:

Minimum Investment:

Sponsor Equity Investment:

Investor Requirement:

Term:

Equity/Interest Distribution:

MAS Development, Corp.

Florida Limited Liability Company

Seeking to raise $3,100,000.00 in committed capital.

$4.400,000
A45%-65% of total costs.

$300,000 or if less, subject to our approval.

Sponsor will commit to 5% of the required

equity.

Investor must be an Accredited Investor as
defined by Regulation-D of the US Securities
Act of 1933.

Three (3) years with possibility of a one (1) year
extension if there is an asset that is yet to be

sold off.

After all project expenses, have been paid, all
available cash will first go to repay 100% of all equity
invested.  Second to make up any outstanding
interest to the investor if any. Third to both Investor
and Sponsor per their respective equity splits.

Type of Structure:

Due Diligence Risk:

Dead Deal Costs:

Developer Fee:

The Opportunity will be structured as a
“Commitment Structure”. A Single Purpose,
LLC will be set up to acquire the property.
From inception investor will commit to a total
amount of capital that he/she will be
responsible to contribute when and if the
Sponsor makes a capital call(s). The Sponsor
reserves the right to make additional capital
calls to maintain a reserve to cover all
expenses. These rights are more specifically
detailed in the Term Sheet.

Sponsor shall take due diligence risk initially to
determine if the deal fits the criteria and value-
add proposition for the company. Any Dead
Deal Costs incurred during the sourcing period
of deals that do not become part of the company
shall be a cost born by the sponsor and not
reimbursed.

During the course of the deal contracted,
there will be expenses relating to
management, due diligence work, survey,
environmental, soil, design, etc. In the event
Sponsor chooses to cancel the contract
after the initial due diligence period, these
cost become “Dead Deal Costs” to the
company and non-refundable expenses.

A Developer fee to be paid to Sponsor shall be
calculated at 6% over all costs of the project for
all  project pre-development work (which
includes Land, Entitlement Costs, and Loan
Costs) or $240,000 whichever is greater, to be
paid monthly over a 12-month period and
capped even if property/asset has not been sold.
As an incentive to dispose of an asset prior to 12
months thus increasing investor |IRR’s, any
remaining unpaid balance due shall be paid to
Sponsor as a “Success Bonus Payment”.

Acquisition Fee:

Sales Expenses:

Equity Splits:

Additional
Payments to
Sponsor:

1% acquisition fee based on the value of the
assets purchased, paid at closing.

1% disposition fee based on the asset sales price to be paid to sponsor. If there are
brokers involved, sales commissions will be negotiated and paid to the third- party
broker.

Equity Splits will be calculated at disposition of individual assets.

10% or Lower: All profits go to the Investor
>10% to 15%: 90% to Investor /10% to Sponsor
>15% to 20%: 80% to Investor / 20% to Sponsor
>20% to 25%: /0% to Investor / 30% to Sponsor
>25% to 30%: 607% to Investor / 40% to Sponsor

>30% : 50% to Investor / 50% to Sponsor

Reimbursement of all out-of-pocket acquisition
related fees and due diligence expenses including but
not limited to brokerage, legal, surveys, appraisals,
consultants, municipal fees, site studies, and overhead.
Any deal in which land development expense is
required such as building of roads, infrastructure or
earthwork, will be billed at cost plus 10% construction
management fee due to Sponsor. Sponsor shall also
be paid Overhead Reimbursement calculated at 3% of
entitlement and loan costs.
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DISCLAIMER / CONFIDENTIALITY

This Memorandum is the Property of MAS Development Corp. and may only be used by parties approved by MAS Development Corp. By accepting this Memorandum, the party in possession hereof
agrees that the material contained in this Memorandum is furnished solely for the purpose of analyzing the property within and is not to be used for any other purpose. This information should not, under
any circumstances, be photocopied or disclosed to any third party without the written consent of MAS Development Corp. or its Affiliates (together referred to as MAS Development), or used for any
purpose whatsoever other than to evaluate the Property. If the person receiving these materials does not have interest in the Property, this Memorandum must be returned to MAS Development. Any
person in possession of this material shall have no right whatsoever to market, advertise or promote the property as their listing.

MAS Development Corp. does not make any representation or warranty, express or implied, as to the accuracy or completeness of the information contained herein, and nothing contained herein is or
shall be relied upon as a promise or representation as to the future performance of the Property. This Memorandum may include certain statements by MAS Development Corp. with respect to the
Property. Further, MAS Development Corp. disclaim any and all liability for representations or warranties, expressed or implied, contained in or omitted from this Memorandum, or any other written or
oral communication transmitted or made available to the recipient.

Such materials and statements and information have in many instances been obtained from outside sources and have not been tested or verified. Any person receiving this Memorandum is urged to

3 3 . . . y . . ) . . . y P. . g . g
perform its own examination and inspection of the Property and information relating to the same, and shall rely solely on such examination and investigation and not on this Memorandum or any
materials, statements or information contained herein or otherwise provided.

The information contained herein is subject to change without notice and the recipient of these materials shall not look to MAS Development Corp., nor any of their officers, employees, representatives,

independent contractors or affiliates, for the accuracy or completeness thereof. Recipients of this Memorandum are advised and encouraged to conduct their own comprehensive review and analysis of the
Property and Financial projections.
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ALAN BENENSON
(786) 753-9513

alan(@masdevelopment.com

NICO CHAMI
(305) 766-7220

nico(@masdevelopment.com

A\

3323 NE 163rd Street, Suite PH-704
North Miami Beach, FL 33160
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