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We are pleased to announce that we have created a unique opportunity to enter into the land 
development business by forming and exclusive arrangement with MAS DEVELOPMENT. We will be 
supporting this opportunity with the creation of all structures necessary for foreign investment into the 
USA for our non-resident clientele. That included all entities, legal and accounting along with monthly 
reporting. In order to measure your interest, we are presenting the MAS DEVELOPMENT investment 
plan, which will be offered through an exclusive arrangement with FS3M DEVCORP LLC, a Florida 
corporation. The costs associated with this opportunity are 3% of capital invested and 20% of the 
waterfall. There is also a 3% disbursement fee after all invested capital has been returned. 
 
We look forward to answering any questions you might have at your earliest convenience. 
 
Ready? We are! 
 
Luis Fernando Saad 
FS Advisors  
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INVESTMENT STRATEGY

In the current real estate market there are significant amounts of real estate developers who seek to  

build or “go vertical” in different asset classes. Our Land Entitlement division seeks to take advantage  

of this environment by purchasing land and taking all actions necessary to make these properties  

attractive to developer groups by eliminating development risk and shortening the project time lines.

Our strategy is to purchase strategic pieces of land that require “Value-Add”work and material
entitlement procedures. The ultimate result of this work will be a significant increase in the value of  

the land and the asset will now be more attractive to a slew of developers looking for “ready-to-go”  

projects.

Through our network of brokers, we look for off-market and market deals and conduct a very  
thorough analysis of future value before we go to contract. Assets that have development  
twists and have complications spell “opportunity” for us, as there is less competition inpricing.

The benefit for the buyer is simple; we cut the time frames significantly and we cut the  
development entitlement risk. This is why these buyers will pay a premium for theseproperties.



Our focus is on Land Entitlement. We will seek to accumulate a portfolio of assets, which can be turned around and sold in short time frames. Our aim is to  spread our risk over several assets as opposed to having a concentration of risk in one macrodeal.

Land Entitlement Opportunity

LAND DEAL 1 LAND DEAL 2 LAND DEAL 3

Target different  
asset classes

Diversify risk over  
multiple deals

Target different  
geographic areas

Our reputation in the market and experience in years of contract negotiations  allows us to sometimes buy time to obtain site plan approvals by making

equity is out, thus  increasing the returnstremendously.

The value in reducing development time frames and approval risks for future  
development is the ultimate strategy. Our development background and ability to  
analyze the highest and best use on land gives us the added edge to position  
ourselves in strategic positions of value-addopportunities.
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FILLING THE GAP // PROBLEM WE ARE SOLVING

We look to analyze a property’s highest and best use which will allow for the  
investment to exceed its current market value thus creating a cost tosale spread,  
which meets our riskparameters.

PROBLEM
Land entitlement approvals take a very  
long time, often killing deals and  
diminishing returns.

MISSION
To provide developers who wish to build or  
“go vertical”, a faster timeline and  
eliminate that developerrisk.

MARKET
We have found that there is a significant  
market for developers who do not want to  
deal with the entitlement process and risk,  
and are willing to pay a premium for  
delivering a ready-to-goproject.

SOLUTION
Acquiring land with challenges that we  
consider we can overcome, designing a  
project based on highest and best use, and  
obtaining all requiredentitlements.
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DEVELOPMENT PROCESS

CuttingDowntheTimeframefor the Developer

By performing this process, other developers can buy an approved project and mitigating what is known as the “development
risk” which includesall the stepsnecessary for the approvalof aproject. Weare reducing time framesof the developmentcycle
by 30% to 40% which ultimately increases the annualized return for projects tremendously. Mainly, we are eliminating the
approval risk, asour deliverableswill include approveddevelopment rights for the properties, knownasentitlements.

CONSTRUCTION SELL/RENTLAND FOR SALE
CONTRACT  

NEGOTIATIONS
DUE DILIGENCE  

PERIOD
PURCHASE  

LAND
DESIGN  
PROJECT

APPROVALS &  
ENTITLEMENTS

This is where we get involved!



PREVIOUSDEALS

SunriseApartments
6.35 acre site in Sunrise, FL  

Site Plan: 118 rentalapartments

PurchasePrice  
Expenses

TotalCost

$2,350,000
$600,000
$2,950,000

Sales Price
Total Cost
Net Profit

$3,900,000  
($2,950,000)

$950,000

Investor:
Equity $1,300,000
Net Profit (60% Split) $570,000
TotalReturn. 43.84%
AnnualizedReturn 21.92%

Cricket Club
10.35 acre site in Lauderhill,FL  
Site Plan: 156townhouses

PurchasePrice  
Expenses

TotalCost

$2,500,000
$550,000
$3,050,000

Sales Price
Total Cost
Net Profit

$4,500,000  
($3,050,000)

$1,450,000

Investor:
Equity $1,400,000
Net Profit (60% Split) $870,000
Total Return. 62.14%
AnnualizedReturn 53.24%

ColonialPalms
1.7 acre site in Pompano Beach,FL  
Site Plan: 29 townhouses
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PurchasePrice  
Expenses

TotalCost

$775,000
$215,000
$990,000

Sales Price
Total Cost
Net Profit

$1,110,000  
($990,000)

$120,000

Investor:
Equity $600,000
Net Profit (80% Split) $96,000
TotalReturn. 16.00%
AnnualizedReturn 12.30%



PREVIOUSDEALS

Jog Commerce Park
12 acre site in Palm Beach,FL
Site Plan: 100,000 SF ofself-storage  
and 60,000 SF ofwarehouse

PurchasePrice  
Expenses

TotalCost

$3,315,000
$980,000
$4,295,000

Sales Price
Total Cost
Net Profit

$5,200,000  
($4,295,000)

$905,000

Investor:
Equity $1,400,000
Net Profit (60% Split) $543,000
TotalReturn. 39.00%
AnnualizedReturn 29.25%

GatewayTownhouses
9.97 acre site in Boynton Bch.,FL  

Site Plan: 28 single familylots

PurchasePrice  
Expenses

TotalCost

$1,200,000
$540,000
$1,740,000

Sales Price
Total Cost
Net Profit

$2,650,000  
($1,740,000)

$910,000

Investor:
Equity $800,000
Net Profit (50% Split) $455,000
TotalReturn. 56.87%
AnnualizedReturn 37.91%

PrincetonPark
4.68 are site in Miami Gardens,FL  
Site Plan: 70 townhouse

PurchasePrice  
Expenses

TotalCost

$750,000
$499,000
$1,249,000

Sales Price
Total Cost
Net Profit

$2,360,000  
($1,249,000)

$1,111,000

Investor:
Equity $833,000
Net Profit (50% Split) $556,000
TotalReturn. 66.74%
AnnualizedReturn 42.65%
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Value Added by Providing Entitled Properties

It is in this process that we are creating the “Value-Add”
proposition in our business model. We are ultimately saving
the future developer the time to go through this process
while at the same time mitigating the risk of the approval
process. Weare cutting the time frames of the development
cycle by 30% to 40% at a minimum thus increasing the
annualized return for the project tremendously. More
importantly, we are eliminating the approval risk, as our
deliverables will include approved development rights for the
properties.

PROPOSED ENTITLEMENT PROCESS

Signed  Contract
DueDiligence Site Plan Approval / Rezoning Process

Land  Closing Market Entitled  Project
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Signed  
Contract

DueDiligence Site Plan Approval /  Rezoning Process
Land  

Closing Market Entitled  Project

DEAL 1

DEAL 2

DEAL 3

1 2 3 4 5 6 7 8 9 10 11 12 13 14 15 16 17 18 19 20 21 22 23 24 25 26 27 28

Months

Note:
• Each deal/project is unique and independent from one another, andwill each have different timelines.
• This chart is an estimate for representation purposes, anddoes not represent exact timeframes or process order.

Property  
Not Yet

Identified
Sell

Property

Property Not  
Yet Identified

Sell  
Property

Signed  
Contract

Due
Diligence

Site Plan Approval /  
Rezoning Process

Land  
Closing

Market
Entitled
Project

Sell  
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8Source: Florida Department of Transportation (FDOT) 2020

AADT= Annual Average Daily Traffic
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Demographics date obtained from 2020 USCensus
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SUMMARY OFTERMS
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The following terms sets forth the type, and to the extent possible, estimates of the amounts of all fees, compensation, income, distributions and other payments that the Sponsor will or may receive in connection with this investment and the operation of the Partnership.

Sponsor:

Legal Structure:

Total Capital Investment:

Target AcquisitionValue:

Leverage:

Sponsor EquityInvestment:

Term:

Investment Diversification:

MAS Development, Corp.

Florida Limited Partnership.

Seeking to raise $10 million in committed  
capital.

$750,000 to $4,500,000 perdeal.

50% to 60% of total costs.

Sponsor will commit to 5% of the  
required equity.

Three (3) years with possibility of a one
(1) year extension if there is an asset  
that is yet to be sold off.

The partnership will look to place the
committed capital in several investment
assets to create a diversified risk
mitigated portfolio for its investors.

Type of Structure: The Opportunity will be structured as a
“ Co m m itm e nt  S t r u c tu re ”. Th e
partnership will have various Single
Purpose, LLC’s as opportunities to
acquire assets become available. From
inception investor will commit to a total
amount of capital that he/she will be
responsible to contribute when and if
the Sponsor makes a capital call(s). The
Sponsor will not make additional capital
calls until such time as the Sponsor has
targeted an investment for the
partnership. The Sponsor reserves the
right to make additional capital calls to
maintain a reserve to cover all expenses
of the various assets. These rights are
more specifically detailed in the Term
Sheet.

Acquisition Fee:

Sales Expenses:

1% acquisition fee based on the value of the assets purchased, paid at  
closing.

1% disposition fee based on the asset sales price to be paid to
sponsor. If there are brokers involved, sales commissions will be
negotiated.

Equity/Interest Distribution:

Equity  
Splits:

Developer
Fee:

Due  
Diligence

Risk:

Additional  
Paymentsto  

Sponsor:

Equity Splits will be calculated at disposition of  
individual assets.

10% or Lower: All profits go to the Investor
>10%  to 15%:   90% to Investor / 10% to Sponsor
>15%  to 20%:  80% to Investor / 20% to Sponsor
>20%  to 25%:  70% to Investor / 30% to Sponsor
>25%  to 30%:  60% to Investor / 40% to Sponsor

>30% :  50% to Investor / 50% to Sponsor
After all project expenses, have been
paid, all available cash will first go to
repay 100% of all equity invested.
Second to make up any outstanding
interest to the investor if any. Third to both
Investor and Sponsor per their respective
equity splits.

Dead Deal Costs: During the course of each deal
contracted, there will be expenses
relating to management, due d i
l i g e n c e w o r k , s u r v e y ,
environmental, soil, design, etc. In
the event Sponsor chooses to
cancel the contract after the initial
due diligence period, these cost
become “Dead Deal Costs” to the
partnership and non-refundable
expenses.

Sponsor shall take due diligence risk
initially to determine if the deal fits
the criteria and value-add proposition
for the partnership. Any Dead Deal
Costs incurred during the sourcing
period of deals that do not become
part of the partnership shall be a cost
b o r n b y t h e s p o n s o r a n d n o t
reimbursed.

Reimbursement of all out of pocket acquisition related fees and due
diligence expenses including but not limited to brokerage, legal,
surveys, appraisals, consultants, municipal fees, site studies, and
overhead. Any deal in which land development expense is required
such as building of roads, infrastructure or earthwork, will be billed at
cost plus 10% construction management fee due to Sponsor.

Target Returns: Annualized net equity interest returns
from 18% to 35% on each individual  
asset closed.

A Developer fee to be paid to Sponsor shall be calculated at 6% over
all costs of the project for all project pre-development work or
$180,000 whichever is greater, to be paid monthly over a 12 month
period and capped even if property/asset has not been sold. As an
incentive to dispose of an asset prior to 12 months thus increasing
investor IRR’s, any remaining unpaid balance due shall be paid to
Sponsor as a “Success Bonus Payment” as long as the initial pref
amount due to the Investors has been met.





OUR TEAM:

Today, Mr. Benenson serves as founder and President of MAS
Development, Corp. and is extensively involved in the
company's acquisition, development and entitlement process of
over 4.4 million squarefeet of realestate.

Alan Benenson is a licensed General Contractor and Real  
Estate Agent, with over 3 decades of experience.

ALAN BENENSON
PRESIDENT

Mr. Benenson was born in Puerto Rico and moved to Miami in
1983. He attended The University of Florida and graduated
with a Bachelor of Science in Building Construction in 1990.
Mr. Benenson went on to serve as Project Manager for Post
Shell Improvements, Inc. and Lotspeich Company, working
with clients including The Miami Herald, Marshall’s, and
Palmetto General Hospital. He later founded Futurex
Construction, Inc., which specialized in commercial and
residential construction, and co-founded Universal Storage
Group, which includes storage facilities totaling over 550,000
squarefeet in Puerto Rico andSouth Florida.

JACKYSASSON
DIRECTOR OF LANDACQUISITIONS

Mr. Sasson was born in Bogota, Colombia and was raised in
Miami, Florida. He attended Babson College in
Massachusetts where he received a Bachelors Degree in
Business Management, and studied abroad in Shanghai,
China which added to his business acumen. Jacky hasworked
in a variety of industries that bring market analysis, sales,
technology and financial expertise to the MAS Development
team. Previously, Jacky worked at New WaveLoans,a private
hard money lender, where he underwrote over $30M in
both commercial andresidential assets.

Mr. Sasson currently serves as Director of Land Acquisition
for MAS Development, supporting the company across a
number of categories including but not limited to: land
acquisition, valuation, market analysis, underwriting,
operations, negotiations, financial modeling and the
entitlement process. Mr. Sasson has contributed to the
purchasing of over 4MM square feet of real estate across
asset classes including residential, industrial and medical,
amongstothers.

NICO CHAMI
ASSOCIATE
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Mr. Chami was born in Buenos Aires, Argentina and raised in  
Miami Beach, Florida. He attended Florida International  
University where he received a Master of Science in Real  
Estate Finance as well as a Bachelor’s degree in Business  
Management with a concentration in International Business  
and Marketing. Mr. Chami then went on to join the  
Zylberglait Group at Marcus & Millichap as a Financial  
Analyst, where he underwrote over 1MM square feet of real  
estate assets including office, industrial, multi-family, and  
retail totaling over $900MM invalue.

Currently, Mr. Chami serves as MAS Development's  
Financial Analyst, specializing in underwriting and evaluating  
investment opportunities for future developments. His  
industry expertise, paired with his advanced analytical skills,  
allows Mr. Chami to maximize value and generate the  
highest of investment returns for thefirm.



RISKS & CONSIDERATIONS

Certain InvestmentConsiderations

An investment in the Partnership is speculative and involves significant risks, including the risk of loss of the entire investment. There can be no assurance that the Partnership will achieve returns on investments or  
that there will be any return of capital. The following list is not a complete list of all risks involved in connection with an investment in thePartnership.

• Investment Risk - The profitability and survival prospects of leveraged real estate in which the Partnership may invest may be particularly sensitive to recessions,  
Partnership difficulties, general economic and business conditions and increased interest rates.

• General Real Estate Risks - The Partnership’s investments will be subject to the risks generally associated with real estate investments, such as, among others, changes in the general economic climate, local
conditions, the quality and philosophy of the property managers, competition based on rental rates/sales prices, attractiveness and location of the properties, the financial condition of tenants/buyers,
availability of buyersandsellersof properties, quality of maintenance, insuranceservices,andchangesin operating costs.

• Development Risks and Redevelopment Risks - Development and redevelopment activities conducted in connection with real property investments require additional time, which may delay or adversely
affect the realization of the Partnership’s investment objectives for suchinvestment.

• Leverage and Interest Rates - Use of borrowed Partnerships to leverage acquisitions involves a high degree of financial risk and can exaggerate the effect of any increase or decrease in value of any investment.

• Recent Events in the Financial Markets - Significant risks for the Partnership and its Partners exist due to recent events in the financial markets including, among others, (i) the possibility that the prices at
which the Partnership's investments can besold will havedeteriorated from their effective purchase price, (ii) the possibility that opportunities for the Partnership to sell its assets in anappropriate market may
beimpaired and(iii) adecreasein the availability of financing for the acquisition of investments or acquisitions where the financing ismaterially different than originallyexpected.

• Environmental Considerations - The Partnership and any other entity in which the Partnership acquires an interest may be exposed to substantial risk of loss from environmental claims.

• Collateral - There is a risk that any collateral securing a debt investment may decline in value. Debt investments are also subject to risk of loss from casualty or condemnation.

• Time Required to Maturity of Investment; Illiquid Investments - It is anticipated that investments may take asignificant period of time before they are realized.

• Diverse Limited Partners - Conflicts of interest among limited partners may arise in connection with, among other things, the nature of investments made bythe  
Partnership, the structuring or acquisition of investments and the timing of dispositions of investments.

• Investor Liability - The Partnership may have potential liability for its actions under the general doctrines of lender liability and equity investor liability, which may  
adversely affect the Partnership’s returns. 32



DISCLOSURES

33

The information contained herein is provided for informational anddiscussion purposesonly and is not, andmaynot be relied on in anymanner aslegal, business, financial, tax or investment advice or asanoffer to sell or asolicitation of anoffer to buy an interest in the
Limited Partnership. The information contained herein must be kept strictly confidential andmay not be reproduced or redistributed in any format without the approval of the General Partner. By accepting this information, the recipient agrees that it will, and it will
causeits directors, partners, officers, employeesandrepresentatives, to usethe information only to evaluate its potential interest in the securitiesdescribedhereinandfor noother purposeandwill not divulgeanysuchinformation to anyother party.

Theopportunity described herein havenot beenandwill not be registered under the Securities Act of 1933, asamended, the securities lawsof anyU.S. State or the securities lawsof any other jurisdiction (the “Securities Laws”). Thisdealwill not be registered under the
InvestmentCompanyAct of 1940, asamended.Neither the Securities andExchangeCommissionnor anyother U.S. or Non- U.S.SecuritiesCommissionor regulatory authority haspassedupon the accuracyor adequacyof this document or approvedor disapproved of
the investment describedherein.Any representation to the contrary isacriminaloffense.

The “General Partner” or any of their affiliates does not make any representation or warranty, express or implied, as to the accuracy or completeness of the information contained herein and nothing contained herein shall be relied upon asapromise or representation
whether asto the past or future performance. The information herein includes estimates andprojections and involves significant elements of subjective judgment andanalysis. No representations aremadeasto the accuracy of suchestimates or projections or that such
projections will be realized. The information contained herein does not purport to contain all of the information that may be required to evaluate an investment and any recipient of this document is encouraged to read any relevant materials and the Partnership
Agreement andshould conduct its own independent analysis of the data referred to therein prior to making an investment. TheGeneral Partner doesnot expect to update or otherwise revise the information contained herein. All information contained herein, including
any estimates or projections, is basedupon information provided by the General Partner or third parties. Certain of the economic and financial market information contained herein hasbeenobtained from published sourcesand/or prepared by other parties.While such
sourcesarebelieved to be reliable, the General Partner, their affiliates or anyother persondoesnot assumeany responsibility for the accuracyor completenessof such information, andno representation or warranty ismadewith respect thereto. Additional information is
availableon request.

Thesematerials contain statements that are not purely historical in nature, but are "forward-looking statements." These include, among other things, projections, forecasts and estimates of return performance. These forward looking statements are based upon certain
assumptions.Actual eventsaredifficult to predict andmaybebeyond the General Partner’s control. Actual eventsmaydiffer from thoseassumed.All forward-looking statements includedarebasedon information availableon the date hereof and the General Partner or
their respective affiliates donot assumeanyduty to update any forward-looking statements. Some important factors which could causeactual results to differ materially from those in any forward-looking statements include changes in local economic conditions, political
changes, legalandregulatory requirements, exchangerate fluctuations, aswell aschangesin themarkets, prospects, competition or consumerpreferences for products or servicesof anycompany in whichaninvestment ismade,amongothers.Accordingly, there canbeno
assurancethat the estimated returns or projections canberealizedor that actual returns or resultswill not bematerially lower than thosecalculated.

Prospective investors shouldmake their own investigations andevaluations of the information contained herein. Prior to the acquisition, the General Partner will give investors the opportunity to askquestions and receive answersconcerning the terms andconditions of
the investment and other relevant matters and to obtain any additional information (to the extent that the General Partner possessessuch information or can obtain it without unreasonable effort or expense) necessary to verify the accuracy of the information in this
document. Eachprospective investor shouldconsult its ownattorney, businessadviserandtax adviserasto legal, business,tax andrelatedmatters concerning the information containedherein including the merits andrisks involvedwith this investment.

Investment in these types of properties are suitable only for sophisticated investors and requires the financial ability andwillingness to accept the high risks and lack of liquidity inherent in this investment. Investors must be prepared to bear such risks for an indefinite
period of time. No assurance can be given that the investment objective will be achieved or that investors will receive a return of their capital. Except where otherwise indicated herein, the information provided herein is basedonmatters as they exist asof the date of
preparation andnot asof anyfuture date, andwill not beupdatedor otherwise revisedto reflect information that subsequentlybecomesavailable,or circumstancesexisting or changesoccurring after the datehereof.




